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ABOUT THE CONFERENCE

A focused gathering for Europe’s class-action
community

Business of Class Actions Europe brings together the people behind collective litigation across

Europe to discuss how collective actions work in practice — from building and funding cases to

certification, settlement and distribution.

Designed as a practical, business-oriented forum, the conference focuses on the questions that

matter: what makes collective actions succeed, where they fail and how different stakeholders

are shaping the market across Europe.

Hosted at World of Wine in Porto, the event combines a focused programme with meaningful

networking and one of Europe’s most active collective redress jurisdictions.

1
DAY OF SESSIONS &

NETWORKING

80+
CURATED

PARTICIPANTS

20+
JURISDICTIONS
REPRESENTED

7
PANEL DISCUSSIONS

WHAT DELEGATES LEAVE WITH

Practical insights into how collective actions are built,
funded and managed.

A better understanding of certification, economic
evidence and claims distribution.

First-hand perspectives from funders, judges,
economists and qualified entities.

Benchmarking across Europe’s collective redress
landscape.

New connections with senior professionals from
across the industry.

Ideas and strategies you can apply in practice.

WHO YOU’LL  MEET

General Counsel and litigation leaders Partners leading collective actions Litigation funders and damages
experts

Qualified entities and regulators Economists and claims specialists In-house teams evaluating
exposure

CONFERENCE VENUE

World of Wine, Porto
A 19th-century port-wine cellar district overlooking

the Douro. Seven museums, a dozen restaurants, a

wine school. The kind of venue that makes people

want to stay longer.

Rua do Choupelo 39, 4400-088 Vila Nova de

Gaia, Portugal

25 min by car from Porto Airport
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PROGRAMME

Day One

A one-day agenda of keynotes, panels and networking moments, from the pre-conference reception

through closing remarks.

PRE-CONFERENCE EVENING

Welcome Reception
Join fellow delegates for an informal evening of Portuguese wine, local flavours and

first conversations before the conference begins.

Venue to be confirmed

Thursday, 18 February 2027

18:30 – 21:00

FRIDAY,  19  FEBRUARY 2027

08:30 Morning Coffee & Registration

09:00 Opening Remarks

09:15 The State of Collective Redress in Europe: A Data-Driven Map
This session sets the factual baseline for the conference. A comparison of selected jurisdictions: claims filed,
cases dismissed, average time to certification and more.

10:05 The Negative Space: Why Collective Redress Fails to Launch
This discussion explores where collective redress was poorly implemented, dead on arrival, or never adopted,
and why: procedural, economic, institutional barriers or simply a lack of incentives.

10:55 Networking Break

11:25 Qualified Entities as Claimants: Is the Association the Only Door In?
Collective redress in Europe often depends on associations, but what happens when they move too slowly, lack
resources or choose not to act? Practical realities, incentives and limitations of the qualified entity model.

12:15 The Economic Expert’s Role
Economic evidence increasingly influences collective actions from the earliest stages. Data requirements,
methodology and how expert analysis can affect the viability of a claim.

13:05 Lunch

14:05 Technology and Class Actions
Collective litigation increasingly means managing data at scale. Document collection, data processing, practical
challenges for legal teams and how courts expect complex evidence to be presented.

14:55 Distribution: Paying Out the Money
Judgment or settlement is not the end of the story. Distribution mechanisms, costs, unclaimed funds and the
practical realities of getting compensation into claimants’ hands.

15:45 Networking Break

16:15 The Litigation Funders’ Perspective
Not every claim is investable. How funders assess opportunities, where they see growth and how economics, risk
and regulation influence funding decisions in practice.

17:05 Closing Remarks & Networking
End: 17:15

19:00 The Porto Evening
Portuguese dinner, live Fado and Port wine in a relaxed atmosphere overlooking Porto. Included in the conference
ticket.

PA N E L

PA N E L

PA N E L

PA N E L

PA N E L

PA N E L

PA N E L

EVENING
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ATTEND BOCA27

Registration

Attendance is intentionally limited to maintain a high-quality mix of perspectives. Passes are

allocated on a first-come, first-served basis. All prices exclude VAT.

YOUR PASS INCLUDES

All conference sessions
Pre-conference welcome
reception

Lunch & refreshments

Evening dinner & show Conference materials

STA N DA R D  PA S S

Law firms · Consultancies ·
Funders · Insurers · Commercial
organisations

€450 €350
SAVE €100 · EARLY BIRD

I N - H O U S E  &

ACA D E M I C S

In-house legal teams ·
Academics · Limited number
available

€350 €250
SAVE €100 · EARLY BIRD

P U B L I C  S E CTO R  &

A S S O C I AT I O N S

Judges · Regulators · Authorities
· Qualified entities · Selected
academics

Complimentary
Upon approval

To register, please complete the registration form on the conference website or contact Maria at

maria@businessofconnections.com

An invoice will be issued upon registration. Early applications are recommended — capacity is limited.

Register for the Event→
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PARTNER WITH BOCA27

Be part of the conversation

Business of Class Actions Europe brings together the people behind collective litigation across Europe. Our

partnership opportunities are designed to help organisations connect with senior decision-makers, build

new relationships and strengthen their position in the European class actions market.

Impressions from Business of Competition 2026, Prague

B R O N Z E  PA R T N E R

€3,500
Brand presence with the right
audience.

Logo on website,
programme & venue signage

2 delegate passes

Quarter-page profile in the
conference programme

Recognition in pre-event
communications

Delegate list (subject to
consent)

S I LV E R  PA R T N E R

€5,000
In the room and in the
programme.

E V E RY T H I N G  I N  B R O N Z E ,

P LU S

Opportunity to nominate a
speaker or panel participant

Recognition during opening
remarks

3 delegate passes

Half-page profile in the
conference programme

Branded materials in
delegate packs

Enhanced visibility
throughout the conference

G O L D  PA R T N E R

€8,000
Thought leadership and
ownership of a moment.

E V E RY T H I N G  I N  S I LV E R ,

P LU S

Keynote speaking slot

Exclusive sponsorship of
The Porto Evening or
Welcome Reception
(subject to availability)

5 delegate passes

Full-page profile in the
conference programme

Individual moments — Welcome Reception, Coffee Break, Workshop, Networking Dinner — also available as standalone

packages. All partnerships are tailored. Prices exclude VAT.

Looking for something different?

Every partnership is tailored to your objectives. We’d be happy to discuss

how your organisation can contribute to the programme and connect with
the right audience.

Let’s Explore a Partnership
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QUESTIONS? REACH OUT DIRECTLY.

Business of
Class Actions
Europe 2027
Whether you are interested in attending, partnering or simply want to

understand what the conference is before committing — we are happy

to talk.

Maria Babenkova
Event Manager

✉ maria@businessofconnections.com

☎ +420 608 688 385

Register or enquire

1

Attend
Register via the website. Corporate

Counsel passes are limited — early

applications prioritised.

2

Partner
Tell us what you’re trying to achieve.

We’ll build a package around it.

3

Speak
Speaker nominations are reviewed by

the programme committee. Contact us

to discuss.

BUSINESS OF CONNECTIONS — A CONFERENCE BRAND AND SERVICES PLATFORM BUILT TO DEVELOP ORIGINAL EVENTS, SUPPORT

CLIENT CONFERENCES, AND BRING PROFESSIONAL AUDIENCES TOGETHER AROUND TOPICS WORTH DISCUSSING.

© 2027 BUSINESS OF CONNECTIONS. ALL RIGHTS RESERVED.


